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In this issue: Welcome to the latest edition of the 
Broker Business Matters newsletter
While high street banks are still understandably a popular choice for many, 
there has been a strong rise in the role of alternative finance. Taking asset 
finance as an example, the latest figures released by the Finance & Leasing 
Association (FLA) show that asset finance for new businesses grew for the sixth 
consecutive year, with FLA members providing a record £30 billion of finance to 
the business sector and public services.

What we’re hearing from business owners is that one of the biggest appeals of 
asset finance is its flexibility and the fact it gives them access to the equipment 
they need without incurring the cash flow disadvantage of an outright purchase.

As part of our product range, we’re pleased to introduce a regulated HP 
product suitable for the purchase of vehicles for business use. We work with 
our network of brokers to offer this tailored option to customers.

To find out more about this innovative product or any other specialist finance 
we offer, come and see us in Hall 3A, Stand GO4 at the NACFB Commercial 
Finance Expo in Birmingham on 21st June, speak with your Broker 
Development Manager or call our Broker Support Team on 0330 134 6400.

Ian Aitchison, Managing Director



About the Broker

With over 20 years experience in private, commercial and 
corporate fi nance, Affi nity Asset Finance Ltd specialise in 
providing a range of fl exible asset fi nance solutions to
their clients.

A particular client of Affi nity provides portable toilets, shower 
units and wash stations to the construction and events sectors 
across two sites in Nottingham and Lincoln. The original intention 
when the business was founded was to simply provide toilet hire 
services to their own events but had recognised a niche in the 
market to expand their offering nationwide.

Director Buyout

Affi nity’s client required funding on a current asset and also to aid 
the buyout of a co director. As the client is an expert in site facility 
and event management services, they were looking to refi nance 
£470,000 on their large selection of portable toilets available to hire 
and to fund the director buyout.

Due to the sensitive issues surrounding the reason for the buyout, 
the client had approached Tom Adams at Affi nity as they had been 
known to them for several years and knew they could offer the best 
advice for next steps. 

Tom introduced the client to Mark Gilman, Senior Broker 
Development Manager at Close Brothers Business Finance.

The ideal solution

Working with Tom, Mark reviewed the client’s fi nances and found 
that since it was established, the business had grown and operated 
a fl eet covering a variety of amenities depending on the site 
requirements. They have no large concentration toward any single 
client and deal with large corporates to a single sole trader.
New customers are continually being gained.

Mark found that the little debt that was in the business was easily 
serviced and found no reason that the business would not continue 
to improve without the old director. Therefore a bespoke funding 
package was quickly put in place for the refi nance facility.

Tom Adams, Affi nity Asset Finance said: 

“The funding will certainly help our client with the buyout of the 
director and they will continue to grow and thrive as this is a 
very successful business nationwide. We have worked with our 
client for a number of years and knew that working with Mark 
at Close Brothers; we could fi nd a suitable solution to fund our 
client’s requirements. We look forward to continuing to work in 
partnership with Close Brothers.”

Case Study
Broker: Affi nity Asset Finance Ltd

Industry: Waste and Recycling

Product Solution: Refi nance

Close Brothers Invoice Finance provides businesses with a steady cash fl ow 
injection by releasing the capital locked up in unpaid invoices. They pay up to 
90% of the value of a business’ invoices the moment they are raised, and then 
once the payment has been settled, the business will receive the balance minus 
a small fee.

A diverse range of sectors from manufacturing and engineering through to 
recruitment and healthcare successfully use Close Brothers solutions, in 
particular businesses struggling with clients’ 30 day+ payment terms as they 
are able to access cash as soon as the invoice is raised, rather than waiting 
until the following month or longer.

Improve cash fl ow instantly
with invoice fi nance

Working in partnership provides the desired result

Mark Gilman
Senior Broker   
Development Manager

To read more of our case studies, go to 
www.closebusinessfi nance.co.uk/industry-insights
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Product solutions include:

•  Invoice discounting

•  Factoring

•  Asset based lending

•  Bad debt protection

•  Liquidity plus

For more information visit
www.closeinvoice.co.uk
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Supporting UK industries
We work with a dedicated network of asset finance brokers to provide flexible funding options for UK SMEs 
across a number of different industries. Here are just a few examples with the types of assets on offer.

Agriculture

Transport

Construction

Engineering

Manufacturing

The UK Farming sector is an integral part of the UK economy 
as a whole with a total income of £3.7 billion and employing 
almost 500,000 people*.

We understand the challenges faced by the agricultural 
sector to drive forward successful and profitable farming 
businesses and we are committed to offering bespoke 
agricultural finance solutions to support the industries 
sustainability.

Whether a small dairy farmer or a large-scale agricultural 
contractor, we work in partnership with brokers to create  
a package that will help their customers invest in the  
assets needed.

Typical assets we finance include: 

•  Tractors   
•  Combine harvesters   
•  Farm vehicles

The retention of drivers has been revealed as the biggest 
challenge faced by transport firms, with businesses 
experiencing an average driver turnover of 20% in the last 
year, according to the Close Brothers Business Barometer, a 
quarterly survey of UK SME owners and senior management 
from a range of sectors.

Years of experience in arranging finance for the haulage sector 
has given our specialist team in-depth industry knowledge. 
We work hard to find funding solutions that spread the cost 
of investment in new vehicles, or release working capital from 

current fleet and equipment. By fully explaining all available 
options – which may include hire purchase, operating 
lease or refinance – we help identify the most appropriate 
route to acquire new assets or unlock the  
value of existing ones.

Typical assets we finance include:  

•  Buses and coaches (PSVs)   
•  Trucks (HGVs)   
•  Vans (LCVs)

In common with many sectors, construction has not been 
spared the uncertainty that inevitably comes with macro-
economic events like Brexit and an underperforming  
European economy. However it is good news, most notably  
in housebuilding, thanks to a resilient marketplace.

We work closely with our Brokers to help their clients cope 
with both an uplift and downturn in demand. We can look at 

the implications on cash flow and assist with a cash  
injection or reduce repayments by extending existing  
finance terms.

Typical assets we finance include:  

•  Excavators   
•  Bulldozers   
•  Demolition equipment

The UK has a proud engineering heritage, from Brunel to 
Barnes Wallace and James Dyson, today. Many of the 
projects, past and present, are world-leading both in their 
scope and ambition – you only have to look at the Channel 
Tunnel and Crossrail where the tunnel boring machines have, 
literally, redefined what is possible in urban engineering. 

We’ve been supporting the engineering industry at the SME 
level for many years through all the economic cycles and not 

only during periods of growth. Refinancing works  
particularly well in engineering because of the low  
depreciation of engineering assets and the increasing  
longevity of a machine.

Typical assets we finance include:  

•  Boring machines   
•  Grinders   
•  Lasers

The manufacturing industry is in a strong economic position at 
the moment and there is no better time for your customers to 
consider investing in their business.

It is the most optimistic industry with 64%* of businesses in 
the sector expecting growth this year and the most likely to 
grow through acquisition.

We understand businesses (through no fault of their own) do 
not go bad overnight and therefore when others exit during 

a downturn, we don’t cut lines of credit. We understand 
the many hurdles and contributing external factors your 
customers face and we will work in partnership with you  
to create a bespoke solution that meets their needs.

Typical assets we finance include:  

•  Machine tools   
•  Large mechanical presses   
•  Robotic welders

*DEFRA report of national statistics ‘Agriculture in the United Kingdom 2015’

*Statistics taken from the Close Brothers Business Barometer

Product solutions include:

•  Invoice discounting

•  Factoring

•  Asset based lending

•  Bad debt protection

•  Liquidity plus

For more information visit
www.closeinvoice.co.uk



Close Brothers Business Finance is a trading style of Close Brothers Limited. Close Brothers Limited is registered in England and Wales (Company Number 00195626) and its registered office is Crown Place, London, EC2A 4FT.

If you would like more information on any of the topics in our newsletter or have any questions in relation to them please speak with 
your Broker Development Manager or call our Broker Support Team on: 0330 134 6400

In the stocks!

A 90’s night out
In the evening of 18th May, the Close Brothers team headed 
out in 90’s themed fancy dress for a fun filled night. Some 
great effort was put in on the costume ideas…

Top 20 Broker  
Awards 2016

It was all in the name of charity and it seemed that quite a few members 
of staff and Brokers were more than willing to donate to see the Close 
Brothers management team put in the stocks and bombarded with a  
choice of messy items.

Staff and Brokers alike could choose to donate to either Cancer Research 
UK (CRUK) or NSPCC. Both are Close Brothers’ chosen charities for 2017.

On making the donation, a member of the team was chosen along with the 
item(s) they would be covered with from a wet sponge to a cream pie or 
tomatoes, or ALL of the items PLUS flour for a donation of £100.

A staggering £2,004.40 was raised in total and on Thursday 18th May, 
those nominated took their punishment. Everyone who took part was a 
good sport and it was all for a great cause.

A fantastic effort and result by all involved.

Thank you!

Mark Gilman presenting an award to 
Anglo Scottish

Carole Luck presenting an award to Satellite Finance Ltd

In 2016, we launched the Close Brothers Business Finance Top 
20 Broker Awards which recognises our top brokers during the 
calendar year. We will be continuing this for 2017, so you could be 
in with a chance of receiving this great accolade.

Barry Joughin presenting an award to 
Asset Finance Solutions (UK) Ltd


