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Welcome to 
Inside Scotland

Jackie Cooke
Managing Director of Close Brothers Asset Finance in Scotland

Welcome to the latest edition of the Close Brothers newsletter for 
Scottish SMEs. I’m delighted to be able to update you in this issue 
on Scotland’s latest business developments, news from our growing 
teams across the country and success stories from the customers 
we’re proud to support.

In this issue, we’ve got an excellent real-life case study 
from one of our most recent customers. Hear from 
Christmas tree harvester, Roger Glennie, as he shares his 
experience of securing the funds he needed to achieve his 
business aims through our bespoke fi nance packages.
As the new Clean Air Zone regulations get closer to 
implementation in key cities across Scotland, we take 
a look at the options available for small businesses 
when it comes to dealing with the fi nancial requirements 
associated with making sure your business is compliant. 
We also introduce a new partnership for us with retrofi tters 

GreenUrban Technologies. GreenUrban provides a diesel 
particulate fi lter fi tting service which means you can convert 
vehicles as an alternative to upgrading your fl eet. 

I hope you enjoy the read and, as ever, look forward to 
working with you in the future.

Close Brothers Asset Finance were proud to sponsor the inaugural Highlands 
and Islands Finance Awards, which celebrated the best fi nancing deals in the 
area across the Food and Drink, Renewables, Property, Tourism, Asset Finance 
and Start-Up sectors. Below are a list of winners from this year's event.

Best Start Up Finance Deal Award 2018
SMC Cosmetics UK Ltd

Best Growth Finance Deal Award 2018
Royal Hotel Stromness

Best Export Finance Deal Award 2018
Wooha Brewing Company

Best Social Enterprise Finance Deal Award 2018
Mull and Iona Community Trust

Best Crowd Funded Finance Deal Award 2018
McGregor's Bar Inverness

Best Refi nance Deal Award 2018
Dornoch Castle Hotel

Best Purchase Finance Deal Award 2018
Capaldis Brora Ltd

Best Innovative Finance Deal Award 2018
IGR Trading Ltd

Best Finance Package Deal Award 2018
Glenwyvis Distillery
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Earlier this year, Rob Austin and his team 
revealed they would be bringing back the 
legendary Italian Alfa Romeo Giulietta to the 
motorsport world. It was revealed to huge 
crowds and throngs of gathered broadcast 
and print media. The exquisite white and 
green Alfa Romeo most certainly turned 
heads, particularly in action at the pre-season 
BTCC ‘media day’ test at Donington Park, 
Leicestershire.

Speaking at the unveiling of his stunning new 
Alfa Romeo, Evesham racer Austin said: 
“We have entered an exciting new 
multi-season partnership with Close Brothers 
who will be featuring much more prominently 
on the new Alfa Romeo BTCC car. To see the 
Alfa here today is the result of the hard work 

Rob Austin: British Touring 
Car Championship Driver

Meet Rob Austin & 
Darren Turner

Close Brothers Asset Finance is delighted to be sponsoring Rob Austin; British Touring Car Championship 
(BTCC) driver and Darren Turner, who races for the Aston Martin Racing team. 

and passion of so many people, including 
the support of our fantastic sponsors. We 
consistently work hard to provide them all with 
unquestionable value from their support   
year-on-year and so, our partnerships 
strengthen and grow.”

Darren is one of the six ‘works’ drivers at 
Aston Martin Racing, competing in the FIA 
World Endurance Championship. This is the 
biggest and highest-level championship for 
GT endurance racing and it includes the most 
famous endurance race of them all, the Le 
Mans 24 Hours.

Darren said: “I’ve been fortunate to have 
been sponsored by Close Brothers for 
over a decade now and it has been a great 
adventure, particularly when the guys come 
along to give us extra support at Le Mans. 
They’ve certainly been a lucky charm for me 
as I have had three Le Mans wins in that time.”

This year’s championship is a “superseason” 
that runs until June 2019 and includes two 
Le Mans 24 Hours. After Spa, Darren and the 
team headed to France for Le Mans 2018 
then onto rounds in the UK at Silverstone, 
before fl ying off to Japan and China. They pick 
up the season again in March next year at 
Sebring in Florida, then it’s Spa again, then the 
second Le Mans.  

Darren continued: “Since last summer we 
continuously tested the brand new Vantage 
GTE in preparation for this season. Our target 
is to fi nish on the podium, but we must never 

Darren Turner: 
Close Brothers sponsored 
Aston Martin Racing driver

forget that everyone else has been working 
hard too, so there will be stiff competition from 
Ford, Ferrari, Porsche and the new BMW.”
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Securing success for a seasonal 
business with asset fi nance

Roger Glennie - a long-standing Close Brothers Asset Finance customer - runs a unique operation. 
The underlying business is a successful farming and agricultural contracting set-up; however, diversifying 
into new areas has allowed him to capitalise on unlikely opportunities – like the festive season.

Having landed a contract with a large 
European Christmas tree production 
company, Roger had scope to increase 
his workload with them thanks to a 
new fi ve-year deal – a chance he felt 
was too good to miss. To fully benefi t 
from the opportunity Roger needed 
funding for a specialist Christmas tree 
harvester.

The challenge:
Although Roger had built up a strong 
relationship with the Christmas tree 
producer there were three key funding 
challenges threatening his chances of 
securing the specialist kit required:
■  Firstly, Roger was facing tight time  
 constraints. Because of the seasonal  
 nature of the Christmas tree 
 business (there is only a 5-week 
 period to harvest the trees), Roger 
 had limited time to secure the 
 funding he needed to get the 
 specialist kit in place – a challenge 
 too far for some funders.
■ Secondly, the assets being 
 purchased were specialised and 
 specifi cally tailored to the Christmas 
 tree industry. Many lenders are wary 
 of lending against specialised assets.
■ Thirdly, the assets would be sourced  
 from a foreign supplier, who required 
 a large deposit. Many traditional 
 lenders reject similar applications 
 outright.

The solution:
Roger contacted the Close Brothers 
Asset Finance team in Scotland who, 
as a fi rst step, provided him with a 
short-term refi nance facility on standard 
agricultural equipment, allowing the 
release of the 50% advanced deposit 
required by the overseas supplier. By 
using refi nance to cover the payment, 
Roger did not have to worry about the 
impact a deposit may have on cash fl ow.

Once the assets arrived in the country, 
Close Brothers Asset Finance provided 
100% asset funding on the specialist 
kit, with additional security against some 
standard agricultural equipment. The 
deal was paid to the supplier in Euros, 
with exchange risk indemnifi ed by the 
customer. 

The Scotland team worked closely with 
Roger to draw up an agreement tailored 
to suit his needs, which in this case 
meant building a payment structure to 
suit the seasonal nature of the 
Christmas tree contract.  

“We are proud to be able to support Roger Glennie as he develops 
and diversifi es his business into new areas. This case is a great 

example of how Close Brothers Asset Finance’s fl exibility can help 
our customers achieve their aims, regardless of the challenges.”

Close Brothers Asset Finance

To further minimise Roger’s initial outlay, 
a VAT deferral was also provided.
Roger Glennie: 

“Having dealt with Close Brothers Asset 
Finance previously, when we needed a 
quick decision and assistance for the 
purchase of Christmas Tree Harvesters 
for a new contract, we approached 
them to fi nd a solution that worked for 
both parties. We were delighted with the 
service and decision process provided 
by Close Brothers.”

The result:
■  Roger was able to purchase the 
 harvesters in time to undertake the 
 full fi ve weeks worth of work
■ Cash fl ow was unaffected thanks to
 the fl exible funding solution 
■ A fi ve-year payment schedule was 
 created to complement the contract 
■ Five years guaranteed work 
 provided Roger’s business with an 
 exciting new income stream 
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Three new 
faces join the 
Scotland team

Alistair McCallum 
Area Sales Manager
Length of time with business: 6 months

I’m an area sales manager. I operate 
remotely from my home offi  ce in Westhill, 
Aberdeenshire and look after Angus, 
Aberdeenshire, Moray and Highlands 
and Islands. I contact existing customers, 
helping them fund a wide variety of 
diff erent assets both new and used 
– I also get involved with Business 
Development, seeking out new clients 
who have not heard of Close Brothers 
or not had any dealings with us before. 
I also encourage introducers to pass on 
opportunities to me.

As an area sales manager, it is my job 
to build and maintain new and existing 
relationships with customers and to 
proactively seek new prospects and 
opportunities working within Close 
Brothers visions and values. 

My time so far has been split between 
working in the offi  ce to gain a better 
understanding of the processes and 
procedures and how everyone’s roles 
come together. I’ve also been out on the 
road with more experienced area sales 
mangers observing each individual’s style 
and way of presenting themselves and the 
products we off er.

I’m a regional manager dealing with 
Renewable Energy deals of up to £1M 
across England, Wales, Scotland & 
Northern Ireland.  

Reporting to Colin, we focus on the asset 
fi nance and refi nance opportunities within 
the renewable energy sector covering many 
technologies, including wind, biomass/CHP, 
PV, hydro and ground source.

We also have the benefi t of supporting and 
sharing opportunities with the Green Energy 
team where the requirement is outside 
of our mandate and vice versa when the 
Green Energy team come across < £1M 
opportunities. 

Cameron Robson 
Area Sales Manager
Length of time with business: 2 months

Jim Leamon
Regional Sales Manager
Length of time with business: 5 months
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GreenUrban technologies offers a range of systems 
to enable operators to comply with not just current 
standards, but also proposed standards that will 
come into force as a result of the ULEZ and CAZs.

GreenUrban is a leading manufacturer of exhaust 
after-treatment systems, and since 2004 their 

products have helped thousands of businesses and 
operators to keep working with minimum disruption, 
even in areas with the most severe restrictions. 

Find out more about retrofi t options through our recommended 
partner GreenUrban

Clean air and ultra low 
emission zones
The UK Government will soon introduce Clean Air Zones (CAZs) and Low Emission Zones 
(LEZs) in at least 22 UK cities, along with an Ultra-Low Emission Zone (ULEZ) in London.

When and where are the Clean Air Zones being introduced?

•  Glasgow (by Mid 2018) – Edinburgh (End 2018) 

•  Aberdeen/Dundee 2019/20 (and the rest of Scotland by 2023) 

•  London ULEZ (April 2019) 

•  Birmingham, Leeds, Derby, Nottingham, Southampton 
 (January 2020) 

Additional cities have been tasked to fi nalise Air Quality Plans by the 
end of 2018 for implementation by 2021.

They are; Middlesbrough, Sheffi eld, Rotherham, Gateshead, 
Newcastle, North Tyneside, Bristol, Coventry, Manchester, Stockport, 
Tameside, Salford, Trafford, Bolton, Bury, Basildon, Rushmoor, 
Guildford, Surrey Heath, Rochford, New Forest District. 

What are the emissions requirements for the Clean Air Zones? 

•  Euro VI for Buses, Coaches and HGVs 

•  Euro 6 for Diesel LGVs (vans/taxis), Euro 4 for Petrol

How will the Clean Air Zones be policed/enforced? 

By ANPR (Automatic Number Plate Recognition). There are also likely 
to be penalties for non-compliant vehicles. 

What choices do I have?* 

•  Retrofi t Emissions Abatement Technology (£10-15K) 

•  Pay daily fi ne (London - £300, other cities £100+) 

•  Avoid the Zones 

•  Purchase new vehicles (£100 - £300K for Euro VI)

www.greenurban.co.uk

*All fi gures provided by GreenUrban
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SMEs strongly in favour of clean air 
zones despite potential cost impact   
The UK Government is in the process of introducing strict Air Quality Standards in at least 22 UK cities, along with an 
Ultra-Low Emission Zone (ULEZ) in London by 2019 with other cities all due to be introducing Clean Air Zones by 2020 
including; Glasgow, Edinburgh, Aberdeen, Dundee, Birmingham, Leeds, Derby, Nottingham and Southampton.

A Clean Air Zone is an area in which a 
local authority has brought measures into 
place to improve the air quality. Initially, 
it was thought that the Clean Air Zones 
would apply only to buses, taxis and HGVs. 
However, this was widened to include  
non-compliant private vehicles.

With more than 40 towns and cities in the 
UK at or exceeding air pollution limits set 

by the World Health Organisation, 75% of 
SMEs in the UK have indicated that they 
are in favour of clean air zones (CAZs) to 
help resolve the problem.

The latest quarterly Close Brothers Asset 
Finance Business Barometer shows that 
fi rms across all sectors – regardless of size 
and location - are responsive to the idea of 
CAZs.

Regions

■   Three quarters of SMEs are in favour  
    of clean air zones 

■   61% would be prepared to pay to   
    enter a clean air zone 

■   North East England and London   
    businesses most positive

Firms in the North East and London were particularly positive about the idea 
of CAZs, with 85% of companies answering ‘yes’ to the question  
‘are you in favour of clean air zones?’. 
Bottom of the regional list was the North West and South East, both at 67%.

North East

London

Industries 
The Transport & Haulage sector mirrored the 
UK results, at 75%; Construction was less 
responsive, with 68% in favour. 

85%

75% 68%

Turnover 
Businesses with smaller turnovers were not put off  by the 
prospect of clear air zones, despite many of them potentially 
being located in these areas. 

Other fi ndings 
Six in every 10 business owners would be prepared to pay to enter a clean air zone if the 
vehicle fails to meet the required environmental standards. 
Regionally, London-based businesses – at 72% saying ‘yes’ – were the most likely to pay, 
while Welsh fi rms at 49% were least likely. 
At only 46% positive, businesses turning over less than £250k were least prepared to shell 
out to enter a CAZ. 
Sector-wise, Transport & Haulage, at 61%, matched the national average. 
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Close Brothers Asset Finance is a trading style of Close Brothers Limited. 
Close Brothers Limited is registered in England and Wales (Company Number 
00195626) and its registered offi  ce is 10 Crown Place, London, EC2A 4FT.

Refi nance existing assetsRefi nance existing assets
Do you need to raise working capital to 
ease your cash fl ow?

www.closeasset.co.uk
01355 888 314

Contact one of our industry 
specialists today to fi nd out 
more about how we can help 
your business.


