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I'm delighted to bring you the latest business 
news from the Manufacturing business. 
As always, it focuses on the current issues 
affecting Manufacturing SMEs, whilst also 
showcasing how Close Brothers Asset 
Finance has supported businesses within  
the industry and will continue to do so.

We start this issue hearing from Steve Gee, 
CEO of the Industrial Equipment Division 
at Close Brothers Asset Finance. On page 
3 he gives his views on the impact of the 
pandemic and how funding products could 
change according to customer demand.

We pride ourselves on not only knowing 
about asset finance and being able to  
tailor suitable financial solutions, but our 
specialists have also worked within the 
industry themselves. 

By working closely with businesses, our 
team of industry experts see the potential 

for growth and provide straightforward asset 
finance solutions to support this.

Asset finance is an alternative form of funding 
used by businesses to obtain the equipment 
they need to grow. In effect, it utilises the 
residual value in an asset to either pay for or 
put down a deposit on another piece of kit.

Our experts consider all aspects of a 
customer’s business and then recommend 
asset finance solutions that best suit their 
cash flow and long-term goals. 

Common examples of the asset finance 
products we offer are Hire Purchase, 
Refinancing (Capital release), Finance Lease 
and Operating Lease.

To find out more about any of the finance 
options we have to offer and how they could 
work for your business, contact the team 
today on 01244 457 569.

Turn to page 4 to read a case study that 
focuses on how Luff Engineering was able to 
replace a machining centre and increase their 
production capacity using tailor-made asset 
finance from Close Brothers Asset Finance.

Finally, we have our ‘Meet the Expert’ feature. 
Molly Brown is an Area Sales Manager within 
our team and on page 5 you can find out 
about her work history, what type of assets 
are currently most in demand and what 
technological advancements are happening 
in the industry.

We hope you enjoy the read and as always, 
we look forward to working with you in the 
future.

Ian Barker 
Managing Director, Manufacturing division

Welcome to  
Inside Manufacturing

Now in its third iteration, we have recruited  
13 new sales trainees across the UK  
who will specialise in one of a number 
of sectors, including Print, Construction, 
Manufacturing and Transport. Full and 
intensive training is provided, comprising 
classroom-based learning, mentoring and 
practical ‘on-the-job’ training.

Steve Gee, CEO of Close Brothers Asset 
Finance’s Industrial Equipment division: 
“We are very proud of our specialist business 
model and want to build on the outstanding 
success of the first two Sales Academies, 
which has seen many of the previous 

‘graduates’ fully integrated into the Asset 
Finance and Leasing sales teams and  
leading very successful careers in their 
chosen sectors.

“We have a group of driven, motivated and 
enthusiastic individuals with a passion to 
develop in sales. They don't necessarily have 
a  background in sales , however they come 
with the enthusiasm to build a great career in 
the industry.

“They have an incredible opportunity to be  
trained by an industry leader and mentored 
by an experienced Sales Manager for 'on the 
road' training. Following their training period, 

they will concentrate on building a customer 
base, territory and business plan, with full 
assistance from a mentor.”

Close Brothers Asset Finance 
launches 3rd Sales Academy
We are delighted to announce the return of our highly successful and industry-leading Sales 
Academy, designed to attract new and diverse talent into the sector.
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Sectors like manufacturing and 
construction appear to have 
weathered the Covid pandemic 
better than some others – is that a 
fair assessment?

There is some evidence the Manufacturing 
and Construction sectors seem to have 
weathered the Covid storm acceptably; 
however, it does of course vary from 
business to business.

Without a doubt our clients have had to be 
very adaptable and flexible to the pandemic, 
and it’s a tribute to them how many seem 
to have coped with such unprecedented 
circumstances.

The Construction industry, in particular, 
appears to be in reasonable shape. There 
are, of course some large infrastructure 
projects, for example HS2, which will benefit 
the sector now and in the foreseeable future.

Clearly, they’ve not come through 
unscathed – what are some of the 
challenges they’ve faced?

As with ourselves, our clients have had to deal 
with the majority of their staff working remotely 
and the additional challenges that brings, both 
for the business and the individuals.

Many of our clients will have seen their own 
suppliers operating differently, which has 
had an impact on their supply chain.  

From a funding perspective, we’ve been 
helping customers with both cashflow and 
asset-backed CBILs facilities at a time  
when cashflow and new investment is 
particularly important.

Has the pandemic been good for 
innovation in the IE sectors?

Innovation is constant in our sectors; new 
ways of working and production are always 
on the agenda. The pandemic may have 
slowed things down a little for some but 
our customer base is very resilient and I 
sense innovation will be firmly back on their 
agendas now.

Looking ahead to 2022, what can 
we expect in industrial equipment 
sectors?

Next year will be an interesting time for sure. 

In Manufacturing there will be the long-
awaited MACH2022 exhibition, which was 
of course postponed during the pandemic. 
This will give suppliers an opportunity 
to showcase their latest innovation in 
Manufacturing technologies, and I expect 
the event will be very well attended.

In Construction, we will hopefully see a 
continuation of companies trading well – the 
UK housing market has been very strong 
and this is anticipated to continue into 
2022, so a real opportunity for many of our 
Construction customers.

What trends – if any - have you 
seen, from a funding perspective? 

Funding has been very different during the 
pandemic - we’ve supported our customer 
with over £1bn of CBILs-based facilities and 
have been very proud to do so.

Moving forward, I see much more of a return 
to business as usual in terms of facilities, 

albeit the Recovery Loan Scheme is now 
live and will help us to continue to back 
customers where otherwise it may have 
been difficult.

As I mentioned earlier, cashflow will 
be crucial as we move forward; those 
businesses who can adapt to new ways  
of working and preserve cash at the  
same time will have real opportunities  
for growth.

Close Brothers Asset Finance has 
a very consistent set of finance 
products – is there an opportunity 
to adapt them to a customer’s 
requirements? 
Its cyclical; however, many customers  
are starting to talk again about a flexible 
‘pay as you use’ facility, with the option  
of terminating a contract early without 
penalty.

We’ve been working on some ideas in  
this area, as well as speaking to some  
of our partners to develop a product  
which fully meets the growing needs  
of the marketplace.

We are not quite there yet but  
good progress is being made –  
watch this space!!

Contact the team today on  
01244 457 569

Steve Gee, CEO,  
Industrial Equipment division

The Industrial Equipment division comprises sectors key 
to the UK’s economic growth, including manufacturing 
and construction. 

In this Q&A he gives his views on the impact of the 
pandemic and how funding products could change 
according to customer demand.Q&

A
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it also meant they only had one monthly 
direct debit to pay rather than two.

“At the same time, we settled off an 
existing BBLS (Bounce Back Loan 
Scheme) loan he had taken at start of the 
pandemic, which made him eligible for 
CBILS.”

Jason McDonnell, Managing Director of 
Luff Engineering added: “The previous 
machine was getting difficult to maintain 
and we needed to move on to something 
that could cope with our increased 
workload.

“We’ve been working with Close Brothers 
Asset Finance for some time now and 
we were confident they could structure a 
funding deal that would work for us, and 
I’m delighted that they’ve been able to do 
just that. 

“Industry knowledge is really important, 
which is where Close Brothers Asset 
Finance really stands out. They clearly 
understood what we wanted to do and 
worked out a deal that suited our needs.”

Close Brothers Asset Finance funds new 
machining centre for Luff Engineering 

Close Brothers  
Asset Finance 
provided Luff 
Engineering with 
a bespoke CBILS 
(Coronavirus Business 
Interruption Loan 
Scheme) Hire Purchase 
agreement to finance  
the purchase of a new 
Grob G350 5-axis 
machining centre, 
which allows for the 
milling of parts made 
of a wide variety of 
materials. 

Formed around 15 years ago, 
Wolverhampton-based, Luff Engineering 
is a sub-contract machine shop that 
predominantly machines cast iron parts 
but also aluminium.  

The new machine was purchased as a 
replacement for a machining centre that 
was becoming inoperable, and to service 
new work being promised by existing 
customers. 

It also increased their production capacity, 
allowing them to increase their customer 
base. 

Andrew Maude, Area Sales Manager 
for Close Brothers Asset Finance’s 
Engineering division, explains 
more about this complex deal: “Luff 
Engineering had an existing finance 
agreement with us with around nine 
months remaining and we contra-settled 
the existing agreement, rolling it into the 
new agreement, meaning the customer 
didn’t have to put a deposit down on the 
new machine, conserving their cash flow; 
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Molly Brown is an Area Sales Manager and industry specialist within the Manufacturing team. 
Here she shares her thoughts about her role and talks about what equipment is currently most 
in demand.

Tell us about your work history...

I began my career in finance as an 
apprentice with Royal Bank of Scotland 
after completing my A Levels at 17. I was 
fortunate enough to be placed within 
Lombard where I discovered my passion  
for Asset Finance, and 8 years later the 
industry is all I’ve ever known. 

I’ve been at Close Brothers in my current 
role approaching 3 years and since have 
graduated with a degree in Business 
Management, and more recently begun 
studying towards my ACCA qualification.

How does your industry experience 
help you in your current role?

My role at Close Brothers is very specific, 
90% of my clients are in the manufacturing 
/ engineering industry however my 
background is very broad having looked 
after clients in almost every business  
sector in my past. 

The benefit to being sector specific is that 
I’m able to understand the operating rhythm 
of that sector much more in depth and also 
get to know the machinery, requirements 
and suppliers much better.

Meet our industry specialist,  
Molly Brown

Meet the  
Expert

Our teams are specialists in their 
fields and experts in asset finance. 
Their industry knowledge means they 
really understand the challenges their 
customers face. Contact Molly and the 
team today by calling: 01244 457 569.

Can you tell me a bit more about your 
current role?

My current role at Close Brothers is Area 
Sales Manager in the Manufacturing  
division. The team I am part of also 
represents Finance for Industry, which is  
our vendor brand. 

The brand focuses on-boarding dealer 
relationships in our sector to become their 
finance partner of choice.

What types of assets do you finance?

One of the most common types of assets 
we currently finance in our sector are 
Machining Centres such as Mazak’s and 
Hurco’s and Machining Presses/Benders 
such as Trumpf’s and Salvaghini’s.

We have also funded factory automation 
that sees us fund everything involved in the 
production process or refinances for debt 
restructure and/or cash injections.

What machinery/equipment are you 
finding is currently most in demand?

Due to our niche, I have seen a number 
of refinances in the last 12 months to 
restructure debt and inject capital into a 

business at a time they needed it most. 
However, we have seen continual  
investment in new machinery and now  
C19 is beginning to pass, we are seeing 
these come to fruition.

What technological developments have 
you seen in the industry?

Most notably is the introduction of 
new materials and software advances. 
Technology is ever evolving, with new 
innovations creating exciting new 
opportunities for manufacturers. 

New technologies tend to open the door 
for innovative offerings, like robotics and 
automation. ‘Smart’ manufacturers are 
something we’ve seen a huge increase  
in and is something I suspect will  
continually rise.
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01244 457 569    closeasset.co.uk/supporting

Get your cash flow 
back on track
Asset refinance is a fast way to release the value held in your  
capital equipment.

With expertise in the manufacturing industry, we understand the  
value of your business’ assets, so if you are looking for a cash 
injection, our team of experts are here to help.

Take control of your cash flow with Close Brothers Asset Finance.

Speak to our team today.

Close Brothers Asset Finance is a trading style of Close Brothers Limited (“CBL”). Close Brothers Limited is authorised by the Prudential Regulation Authority 
and regulated by the Financial Conduct Authority and the Prudential Regulation Authority (firm number 124750). Close Brothers Limited is registered in England 
and Wales (company number 00195626) and its registered office is 10 Crown Place, London, EC2A 4FT.


