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Now in its third iteration, we have recruited  
13 new sales trainees across the UK  
who will specialise in one of a number 
of sectors, including Print, Construction, 
Manufacturing and Transport. Full and 
intensive training is provided, comprising 
classroom-based learning, mentoring and 
practical ‘on-the-job’ training.

Steve Gee, CEO of Close Brothers Asset 
Finance’s Industrial Equipment division: 
“We are very proud of our specialist business 
model and want to build on the outstanding 
success of the first two Sales Academies, 
which has seen many of the previous 

‘graduates’ fully integrated into the Asset 
Finance and Leasing sales teams and  
leading very successful careers in their 
chosen sectors.

“We have a group of driven, motivated and 
enthusiastic individuals with a passion to 
develop in sales. They don't necessarily have 
a  background in sales , however they come 
with the enthusiasm to build a great career in 
the industry.

“They have an incredible opportunity to be  
trained by an industry leader and mentored 
by an experienced Sales Manager for 'on the 
road' training. Following their training period, 

they will concentrate on building a customer 
base, territory and business plan, with full 
assistance from a mentor.”

Close Brothers Asset Finance 
launches 3rd Sales Academy
We are delighted to announce the return of our highly successful and industry-leading Sales 
Academy, designed to attract new and diverse talent into the sector.
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Welcome to  
Inside Print

Roger Aust 
Managing Director, Print division

I’m delighted to bring you the latest 
business news from the Print division. 

As always, it focuses on the current 
issues affecting Print SMEs, whilst also 
showcasing how Close Brothers Asset 
Finance has supported businesses within 
the industry and will continue to do so. 

We start this issue hearing from Mike 
Beese, Director of DecTek. He gives us his 
views on everything from covid to what 
it’s like working with Close Brothers Asset 
Finance.

We pride ourselves on not only knowing 
about asset finance and being able to tailor 
suitable finance solutions,  but our Print 
specialists have also worked within the 
industry themselves. By working closely 
with businesses, our team of industry 
experts see the potential for growth and 
provide straightforward asset finance 
solutions to support this. Asset finance  

is an alternative form of funding used  
by businesses to obtain the equipment 
they need to grow.  In effect, it utilises  
the residual value in an asset to either  
pay or put down a deposit on another 
piece of kit.

Our experts consider all aspects 
of a customer’s business and then 
recommend asset finance solutions 
that best suit their cash flow and long-
term goals. Common examples of the 
asset finance products we offer are Hire 
Purchase, Refinancing (Capital release), 
Finance Lease and Operating Lease.

To find out more about any of the finance 
options we have to offer and how they 
could work for your business, contact  
the team today on 020 8003 0744.

Turn to page 4 to read a case study that 
focuses on MP&H Packaging and how 
Close Brothers Asset Finance has funded 

a state of the art 22” Nilpeter FA-Line 8 
colour flexographic press.

Finally, we have our meet the expert 
feature. Jonathan Bennett is a 
Commercial Director within our team and 
on page 5 you can find out about his work 
history, what type of assets are currently 
most in demand and what technological 
advancements are happening in the 
industry.

We hope you enjoy the read and as 
always, we look forward to working with 
you in the future.

Inside Print



Mike Beese,   
Director of DecTek

We spoke with  Mike Beese, Director of DecTek, 
a multi-award-winning printer and manufacturer 
and asked him for his views on everything from 
Covid and the digital revolution, to what it’s like 
working with Close Brothers Asset Finance.Q&

A

How have you coped during the 
pandemic?
The recent pandemic had a dramatic impact 
on DecTek’s turnover but it gave us time to 
develop and seek new market opportunities,

With this in mind, DecTek had sourced 
additional digital technology and 
manufacturing processes to support its 
traditional range of products and services.

From the onset, Close Brothers Asset 
Finance supported our application and 
fostered our funding application through 
to its eventual completion and equipment 
installations.

Dectek has now secured its future 
growth ambitions and looks forward to an 
unprecedented growth curve out of the 
current pandemic.

Close Brothers Asset Finance has been an 
integral part of our growth strategy and has 
given us the confidence to grow within the 
challenging economic lockdowns.

What are you thoughts on the 
‘digital revolution’?
We’re in the midst of one and Covid has 
aided this. Take video calls, for example; 
in the past, if I had to deal with something, 
I’d jump in the car and it was a day out, but 
now, we can do things remotely and we’ve 
become more productive.

We’re now conducting machine 
demonstrations via video conference and  
I’m now far more ‘global’.

Supply and demand has also grown  
because of the likes of Amazon and eBay – 
people want things tomorrow and they  
want them simplistically.

We’ve identified a void we can fill and  
I’ve formed a separate company focused  
on packaging, and I’m very, very excited  
by that.

What’s next for the sector?
The pandemic has given people the time  
to think about their lives, and many have  
used the opportunity to form their own 
businesses. These people will be needing 
support – financial and otherwise – because 
it’s a very different kettle of fish running 
your own business compared to managing 
someone else’s.

Companies will also become more open  
and share knowledge more readily.

From an order perspective, the volumes 
won’t be there anymore – it’s about smaller 
and more regular.

Contracts will also need to be renegotiated 
for all sorts of reasons, and response times 
and understanding a client’s needs will 
become a much sharper focus – better 
customer service will be the result.

Trading will become more UK-sourced 
because of the issues of importing from 
elsewhere in the world.

Why do you deal with Close 
Brothers Asset Finance?
Like yourselves, mine is a personality-
driven business. The rapport I have with my 
Relationship Manager is quite staggering –  
he gives me great advice but also responds 
in an instant, which is what I need.

I feel ‘guilty’ about asking for finance, which I 
think many business owners will understand, 
but with Close Brothers, the question is 
always, ‘what do you want next’ – you 

actively want to help, but not in way  
that’s pushy.

How it works with us, if a client reacts 
positively to a sample, we have to react  
very quickly.

Firstly, when I make the enquiry to  
Close Brothers Asset Finance, it’s always  
a very positive reaction and you give  
the impression of being appreciative, 
alleviating my guilt for asking, which is  
the first hurdle overcome.

Secondly, you get a very quick response 
with everything generally concluded within  
a week or 10 days. 

For example, in March 2020 we needed 
£50k for a Canon printer, which is a big 
investment – and had our second one  
within six weeks. Then to support that,  
we had an additional cutting bed and I’ve 
just ordered the fourth one.

Regardless of my financial requirements,  
I know Close Brothers Asset Finance  
will assist in some way – including  
support and advice, for example, which 
equipment to lease and which to go  
down the Hire Purchase route. You have 
become part of our internal team even 
though you’re external.

I had a relationship with two providers  
but because of the way you do business 
and personal touch, my relationship  
with Close Brothers Asset Finance  
has flourished.

To read the full blog with Mike 
visit www.closeasset.co.uk
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press in the current climate (Zoom meetings 
and sign off, with an installation Factory 
Acceptance Test) we had every confidence 
in the delivery of our requests for this capital 
expenditure.

“We are really pleased to again have Close 
Brothers Asset Finance on board as our 
funder because, with their background in 
print and packaging, they are able to adopt 
a partnership approach, providing bespoke 
deals that are right for us.”

Nick Hughes, Managing Director,  
Nilpeter Ltd.: “The FA-22 is the perfect  
fit for an ambitious printer like MP+H.  
The press is designed to accommodate  
the printer’s ever-growing needs, and is  
built around the modern printing operator, 
with an intuitive user interface and fully  
mobile print controls.

“A benchmark of flexibility and modularity, the 
FA allows printers to enhance the performance 
of their press with a high level of automation. 
Last but not least, all main components are 
produced in-house at Nilpeter in Denmark and 
the United States, meaning higher production 
quality and control.”

Close Brothers Asset Finance 
funds MP+H Packaging’s hi-tech 
22’’ Nilpeter FA-Line flexo press 

Close Brothers Asset Finance 
has funded a state-of-the art 
22’’ Nilpeter FA-Line 8 colour 
flexographic press – along 
with finishing, rewinding and 
camera verification equipment 
– for MP+H Packaging in a 
CBILS (Coronavirus Business 
Interruption Loan Scheme) 
Hire Purchase agreement.

Manchester-based MP+H Packaging  
supplies and manufactures printed flexible 
packaging and labels, including sachets, 
pouches, flow wrap, top and base web 
constructions for the pharmaceutical, 
medical, nutraceutical, veterinary,  
healthcare, and health & beauty sectors.

Joe Hall, Relationship Manager  
of Close Brothers Asset Finance’s  
Print division said: “As medical packaging 
specialists, this new equipment - used  
to manufacture high-quality products  

suitable for medical applications – will  
help MP+H Packaging keep up with 
production pressure, while also making  
them more efficient. 

“As a long-term funder of the print and 
packaging sector, it’s always really 
encouraging to play a  part in a company’s 
growth and subsequent success, and we are 
delighted to be involved in MP+H’s journey 
and look forward to work with them as they 
go from strength to strength.”

Marc Bradley, Managing Director,  
MP+H Packaging, said: “The addition of 
our latest Nilpeter press ensures that we as 
a company further continue to support our 
business sectors with the very latest print 
technology available. 

“The new web width takes us in to new 
packaging formats and complements our 
existing and future client base in their growth 
patterns, into wider and faster packaging 
machines and formats. 

The press gives us further optimisation to 
our current Nilpeter lines in ‘pure’ efficiency. 
It was a completely different way to buy a 
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Jonathan Bennett is Commercial Director and industry specialist within the Print team. 
Here he shares his thoughts about his role and talks about what equipment is currently 
most in demand.

Tell us about your work history...

I started my career as a barrister’s clerk in 
the late 80s, providing administrative and 
business support to the barristers. 

I then entered the world of broking with a 
vehicle brokerage, who today are one of the 
most established vehicle finance brokers  
in the country.

After a couple of years there, I joined  
North West Securities, which was  
eventually subsumed into HBOS. After  
a decade there, I took up a role with  
Surrey Asset Finance, which was in  
turn acquired by Close Brothers Asset  
Finance, and I’ve been here ever since.

How does your industry experience 
help you in your current role?

There is no substitute for experience,  
which - in my role as Commercial Director - 
allows me to take a strategic and informed 
view of the business, and the sector as  
a whole. 

One of my main goals is to plan, develop 
and implement commercial strategies  
that reflect the priorities of Close Brothers, 
and to Protect, Grow and Sustain our 
business model in line with the group’s 
strategic objectives. 

Being a prudent lender, these strategies 
focus on creating opportunities for 
sustainable growth over the long-term, 

Meet our industry specialist,  
Jonathan Bennett

Meet the  
Expert

Our teams are specialists in 
their fields and experts in asset 
finance. Their industry knowledge 
means they really understand the 
challenges their customers face. 
Contact Jonathan and the team 
today by calling: 020 8003 0744.

ensuring we are able to lend through all 
economic cycles. 

Can you tell me a bit more about your 
current role?

My current role has five main areas of focus:

1. A direct sales target selling asset finance 
into the print and packaging sector 
through the eastern regions of the UK 

2. Managing a direct sales team

3. Managing the arrears and collections 
function 

4. Overseeing the credit and underwriting 
function with a dual reporting line into  
our business MD and our head of credit 

5. Supporting the team with commercial 
issues, including liaising with internal  
and external legal advisors

What types of assets do you finance?

We provide finance for both new and used 
equipment for print businesses, suppliers 
and vendors.

In effect, if you pick up an object with an 
image on it then we fund any part of the 
process that put it in your hand.

What machinery/equipment are you 
finding is currently most in demand?

That is a difficult question because it’s a 
broad market that we support and each  
of our customers are unique and have  

very specific needs to thrive. That is the 
starting point of the approach we take  
with our clients.

Recent examples of assets we’ve funded 
include and 8 colour flexographic press – 
along with finishing, rewinding and camera 
verification equipment – and a 5 colour  
B1 Lithographic Press. 

We’ve also restructured customers’ finance 
agreements to create cash headroom during 
the pandemic, and also finance for capital 
expenditure allowing them to change their 
product lines, for example creating PPE that 
eased the supply shortage created by Covid.

What technological developments have 
you seen in the industry?

Automation - throughout the industry, 
technology  has been used to reduce 
manual interruption in manufacturing 
because to remain competitive businesses 
need faster, more accurate machines that 
are less dependent on manual processes.
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Close Brothers Asset Finance is a trading style of Close Brothers Limited (“CBL”). Close Brothers Limited is authorised by the Prudential Regulation Authority 
and regulated by the Financial Conduct Authority and the Prudential Regulation Authority (firm number 124750). Close Brothers Limited is registered in England 
and Wales (company number 00195626) and its registered office is 10 Crown Place, London, EC2A 4FT.

020 8003 0744    closeasset.co.uk/supporting

Get your cash flow 
back on track
Asset refinance is a fast way to release the value held in your  
capital equipment.

With expertise in the print industry, we understand the value of 
your business’ assets, so if you are looking for a cash injection, 
our team of experts are here to help.

Take control of your cash flow with Close Brothers Asset Finance.

Speak to our team today.


