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Welcome to  
Inside Transport

Now in its third iteration, we have recruited  
13 new sales trainees across the UK  
who will specialise in one of a number 
of sectors, including Print, Construction, 
Manufacturing and Transport. Full and 
intensive training is provided, comprising 
classroom-based learning, mentoring and 
practical ‘on-the-job’ training.

Steve Gee, CEO of Close Brothers Asset 
Finance’s Industrial Equipment division: 
“We are very proud of our specialist business 
model and want to build on the outstanding 
success of the first two Sales Academies, 
which has seen many of the previous 

‘graduates’ fully integrated into the Asset 
Finance and Leasing sales teams and  
leading very successful careers in their 
chosen sectors.

“We have a group of driven, motivated and 
enthusiastic individuals with a passion to 
develop in sales. They don't necessarily have 
a  background in sales , however they come 
with the enthusiasm to build a great career in 
the industry.

“They have an incredible opportunity to be  
trained by an industry leader and mentored 
by an experienced Sales Manager for 'on the 
road' training. Following their training period, 

they will concentrate on building a customer 
base, territory and business plan, with full 
assistance from a mentor.”

Close Brothers Asset Finance 
launches 3rd Sales Academy
We are delighted to announce the return of our highly successful and industry-leading Sales 
Academy, designed to attract new and diverse talent into the sector.
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John Fawcett 
CEO, Transport division

I’m delighted to bring you the latest  
business news from the Transport 
division. 

As always, it focuses on the current 
issues affecting Transport SMEs, whilst 
also showcasing how Close Brothers 
Asset Finance has supported businesses 
within the industry and will continue to 
do so. 

On page 3, I give my views on the haulage 
sector, trends and demand for finance.

We pride ourselves on not only knowing 
about asset finance and being able to 
tailor suitable finance solutions, but our 
specialists have also worked within the 
industry themselves and by working 
closely with businesses, our team of 
industry experts see the potential for 
growth and provide straightforward asset 
finance solutions to support this.

Asset finance is an alternative form of 
funding used by businesses to obtain the 
equipment they need to grow. In effect, 
it utilises the residual value in an asset 
to either pay or put down a deposit on 
another piece of kit.

Our experts consider all aspects of a 
customer’s business and then recommend 
asset finance solutions that best suit their 
cash flow and long-term goals. Common 
examples of the asset finance products  
we offer are Hire Purchase, Refinancing 
(Capital release), Finance Lease and 
Operating Lease.

You can find out more about any of the 
finance options we have to offer and how 
they could work for your business by 
visiting our website.

Turn to page 4 to read a case study that 
focuses on Black Taxi Rentals and how 

restructuring their finance with Close 
Brothers Asset Finance has allowed them  
to reinvest in their fleet.

Finally, we have our meet the expert 
feature. Andrew Simmonds is an Area Sales 
Manager within our team and on page 5 you 
can find out about his work history, what 
type of assets are currently most in demand 
and what technological advancements are 
happening in the industry.

We hope you enjoy the read and as always, 
we look forward to working with you in the 
future.

Inside Transport



John Fawcett,  
CEO, Transport division

John Fawcett, CEO of Close Brothers 
Asset Finance’s Transport division, shares 
his thoughts about the haulage sector, 
including trends and demand for finance…Q&

A

Since the beginning of the 
pandemic, what’s the trend in 
finance for vehicles, trailers 
and related equipment been?

Demand dropped during the first 
lockdown at the start of the pandemic, 
but gradually picked up as restrictions 
lifted during 2020 and have remained 
strong since, albeit supply issues are 
currently impacting new vehicle finance 
levels resulting in the used vehicle 
market enjoying strong demand.

What impact have you seen  
on haulage operators and  
how have you been able to 
help them?

Many haulage operators experienced 
an initial significant impact to both work 
and income in lockdown 1 last year. 
Since then, those involved in haulage 
for the high street retail, hospitality 
and entertainment sectors have had 
many challenges, while those in the 
supply chain for most other sectors 
have enjoyed strong demand and high 
utilisation of their fleets.

We have assisted those in challenged 
sectors with payment support and 
CBILS funding, while providing funding 
for growth in the fleets of those 
operators doing well.

Where are you seeing the 
greatest demand from 
the haulage sector at the 
moment – what do hauliers 
need finance for most at  
the moment?

Currently, the highest levels of 
demand in the haulage sector is for 
larger payload capacity vehicles, from 
long wheelbase LCVs through to the 
largest tractor units.

What are the emerging trends 
for haulage finance as we 
start to emerge from the 
Covid crisis?

The need for flexible payment 
structures to match recovering 
income streams plus seasonal 
cashflow peaks and troughs to 
support the affordability of operators’ 
monthly commitments.

How would you expect that 
to affect demand for finance 
further into the future?

We expect the demand for  
vehicle finance to remain very  
strong in the future, particularly  
where lenders can adapt to 
customers’ changing needs.

Will vehicle electrification 
affect demand for truck 
finance?

Hopefully when the technology 
advances to allow for more 
affordable electric trucks with 
greater range and payloads along 
with better charging infrastructure 
we will gradually see operators and 
their customers drive toward more 
sustainable fleets. 

At Close Brothers Asset Finance, we 
are ready to champion this transition 
for hauliers by working with them to 
provide the right structured finance 
solutions for them.
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Alan Cardy, Dealer Manager,  
Close Brothers Asset Finance Transport division

a significant loss of income since travel 
restrictions were put in place.

“We are really pleased we were able to 
restructure their existing fleet finance, lowering 
their initial repayments, which has enabled 
them to reinvest in their fleet and continue to 
trade under current and future restrictions.”

Eugene Parete, Director of Black Taxi 
Rentals, added: “It’s been a very difficult 
time for the taxi sector and we are really 
grateful Close Brothers Asset Finance 
stepped up, continuing to help businesses 
like our own.

“The deal gives us both peace of mind and 
a pathway for the business into the future.”

Sales of plug-in electric vehicles 
steadily rising year-on-year
Despite significant  
market disruption caused 
by the global pandemic, 
electric vehicle sales still 
saw very strong year-
on-year growth in 2020, 
which is indicative of 
the growing demand 
for electric vehicles 
worldwide and in Europe.
While one in five respondents to a  
Venson Automotive Solutions survey said 
their next car will be electric, and 26%  
said they will consider switching to an EV 
within five years, a number of barriers to 
purchase still exist; these include:

 Range anxiety

 Cost of EVs

 Availability of charging points

 Charging times

 Uncertainty of how to charge

 Higher electricity bills

In spite of these barriers, the number of 
charging locations for electric vehicles 
in the UK has steadily increased. As of 
January 2020, there were 10,616 public 
charging locations in the country – today 
there over 33,000 individual public 
charging connectors in the UK at around 
12,000 locations.

By summer 2019, there were more 
electric vehicle charging stations than 
petrol stations.

Close Brothers supporting the 
transition to electric
Close Brothers Asset Finance provided 
Black Taxi Rentals with a finance solution 
that has not only allowed the firm to trade 
through the pandemic but also grow its 
fleet of electric taxis.

Based in London, Black Taxis Rentals 
rents a fleet of over 300 of the latest TX 
taxis, all of which are fully insured and 
maintained. This includes a significant 
number of fully electric TX taxi models.

Alan Cardy, Dealer Manager for Close 
Brothers Asset Finance’s Transport 
division, said: “Almost no business has 
been unaffected by COVID-19 and that 
includes Black Taxi Rentals, who suffered 
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Andrew Simmonds is an Area Sales Manager and industry specialist within the Transport 
team. Here he shares his thoughts about his role and talks about what equipment is currently 
most in demand.

Tell us about your work history...

Prior to working at Close Brothers, I 
worked in Commercial vehicle sales for 
both Mercedes Benz and FIAT. I’ve been  
at Close Brothers in my current role for  
5 years.

How does your industry experience 
help you in your current role?

My experience of the vehicles we fund and 
the businesses within which they operate 
allows me to tailor our finance accordingly, 
ensuring that what I am offering is suitable 
to them throughout the lifecycle of the 
asset.

Can you tell me a bit about your 
current role?

I’m a field based Area Sales Manager 
within the Transport division and I cover 
the M4 corridor from Wiltshire to Wales.

What type of assets do you finance?

Working in the transport division means  
I finance all wheeled assets. This can  
be anything from passenger vehicles to 
cars and trucks. Due to the area I cover  
I also finance quite a few motor homes  
and RVs.

Meet our industry specialist,  
Andrew Simmonds

Meet the  
Expert

Our teams are specialists in their 
fields and experts in asset finance. 
Their industry knowledge means  
they really understand the  
challenges their customers face.  
For more information about our 
teams visit closeasset.co.uk

What vehicles are you finding are 
currently most in demand?

With more people holidaying at home 
at the moment, the motor home market 
is currently buoyant. We have seen an 
increase in demand for both sales and 
rentals of motor homes.

What technological developments 
have you seen in the industry?

Alternative fuel vehicles represent the 
biggest technological development 
over the last few years and the market 
for these is constantly developing. New 
technology tends to mean that the price of 
vehicles increases which means that our 
customers are having to change the way 
they fund their assets to accommodate 
the increase in price.
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Get your cash flow 
back on track
Asset refinance is a fast way to release the value held in your  
capital equipment.

With expertise in the transport industry, we understand the  
value of your business’ assets, so if you are looking for a cash 
injection, our team of experts are here to help.

Take control of your cash flow with Close Brothers Asset Finance.

Speak to our team today.

Close Brothers Asset Finance is a trading style of Close Brothers Limited (“CBL”). Close Brothers Limited is authorised by the Prudential Regulation Authority 
and regulated by the Financial Conduct Authority and the Prudential Regulation Authority (firm number 124750). Close Brothers Limited is registered in England 
and Wales (company number 00195626) and its registered office is 10 Crown Place, London, EC2A 4FT.

South: 020 3393 9963
North and Midlands: 01283 808 731
closeasset.co.uk/supporting


