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Introduction from Ian Barker
Managing Director, Manufacturing division

Welcome to the tenth issue of Inside Manufacturing from Close Brothers Asset Finance.
I am pleased to announce Close Brothers
Asset Finance is expanding into Germany,
where we will offer funding solutions tailored
to the Germany SME market. The team
there will focus on key industries including
Manufacturing and Engineering, offering our
already popular bespoke finance options. Also
in this issue, we highlight the benefits of asset
finance and how its finance products can help
grow your business.

We have a busy year ahead of us with a
number of trade shows in both the UK and
in Germany. We find these a great way to
meet new and existing customers and a
great environment to do business. With our
underwriters attending many of the events, we
are able to approve finance there and then,
supporting those attendees who are in the
market to buy.
We look forward to working with you soon.

We speak to one of our Sales Director’s Chris
Lillico, he has worked for Close Brothers
for the last eight years and is a key member
of the Manufacturing team with a wealth of
experience from the industry.
The case study we feature in this issue is a
manufacturing company that specialises in
the metalworking sector. Our team provided
a Hire Purchase solution, providing funding
to purchase an asset to increase productivity,
allowing the company to take on more staff to
cope with the increase in demand. Read more
about this on page six.
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Ian
Managing Director

Close Brothers Asset Finance
GmbH launches in Germany
Close Brothers Asset Finance is expanding its operations into Germany, where
it will offer funding solutions tailored to Germany’s SME market, commonly
known as the ‘Mittelstand’.
Businesses set to benefit from the company’s
flexible products and services include those in
the print and construction industries, as well as
industrial equipment and materials handling firms.
The Germany team, which will be headquartered
in Mainz, will be led by Managing Director, Michael
Vander, and Head of Credit, Risk and Compliance,
Bruno Oestreicher. Michael is an asset finance
specialist with over 20 years’ experience in the
industry. His background includes sales and sales
management, business development and general
management both nationally and internationally.
Since joining Close Brothers in April 2015, Michael
has been responsible for preparing the business’
entry into the German market.
Bruno joined Close Brothers in early 2016, bringing
with him 30 years of international credit experience.
His role has focused on advising the business on
financial regulation and ensuring Close Brothers
Asset Finance GmbH operates within the German
finance regulator’s (BaFin) agreed frameworks.

UK and Ireland’s SMEs since 1987 to further their
growth ambitions.
We understand that no two businesses are the
same, our industry specialists work closely with
our customers to provide tailored finance solutions
that fit the individual requirements of the sectors in
which we operate, whether it is a sole trader or a
large scale operator.
Close Brothers Asset Finance GmbH will attend
EMO Hannover 2017, which takes places 18-23
September. The event specialises in metalworking
and this will be the first event our team will be
exhibiting at. We are looking forward to doing
business in this environment.
For more information visit:
www.closeassetfinance.de

Following extensive research we have learned
that there is clear and strong demand for asset
finance products in Germany. In the UK, Close
Brothers Asset Finance has a proven track record
of success, having worked in partnership with the
closeasset.co.uk
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Grow your business
with Asset Finance
Asset Finance has become the fastest growing finance solution for businesses
of all sizes and sectors, including the Manufacturing industry.
The products available are a flexible approach
to funding that gives businesses access to the
equipment, vehicles, plant and technology they
need to perform, without compromising cash flow,
by spreading the cost over a suitable term and with
a low initial outlay.
It can also be used to unlock the value of current
assets to provide a cash boost back into
the business.
Close Brothers Asset Finance offer:
Hire Purchase
Hire Purchase enables you to acquire an asset
whilst paying for it in instalments over an agreed
timescale – the term. At the end of the term, you
have the option to purchase the asset outright.
Far more flexible than a conventional loan,
Hire Purchase lets you spread the cost of your
investment over the life of the asset, making it
easier to budget. Hire Purchase is particularly
suitable for acquiring vehicles, machinery,
construction and commercial equipment with a
resell value.
Sale and HP Back
Sale and HP Back is a form of refinance that can
be used against most types of equipment, making
it suitable for companies of all sizes, including
sole traders. It works by us purchasing the asset
and financing it back to you. Repayments are
calculated in line with the income stream that will
be generated by the asset and at the end of the
refinance term, you own the asset.
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Capital Release
Capital Release is a quick way to access the value
of assets on your existing balance sheet and
redeploy that value elsewhere within your
business – for example, to fund a deposit on new
equipment or unlock some working capital to ease
cash flow.
Finance Lease
Our Finance Lease arrangement lets you use
the equipment you need without having to buy it
outright. You pay us rent for the full use of it. The
rental period (the primary lease term) is flexible and
can be tailored to your usage needs and cash flow.
Operating Lease
Similar to a Finance Lease, an Operating Lease
allows you to rent the asset from us while you
need it. The key difference between the two is that
an Operating Lease is only for part of the asset’s
useful life.
This means you pay a reduced rental because the
cost is based on the difference between the asset’s
original purchase price and its residual value at the
end of the agreement.
You get full use of the asset for as long as you
need it, without the burden of responsibility of
disposing of it or recouping its residual value.

Meet the
Team…
Chris Lillico
Sales Director
QUESTION 1

QUESTION 4

Tell us about your role at Close Brothers
Asset Finance?

What do you think makes Close Brothers
stand out from the competition?

I am one of the two Sales Directors working in the
Manufacturing business covering the Wood, Metals,
and Plastics sectors. I run a team of ten people
made up of Area Sales Managers and Regional Sales
Managers and I am responsible for driving sales
performance, training and mentoring my team, looking
after key supplier accounts and an element of credit as
I also have an underwriting mandate.

Close Brothers have much more of a ‘can do’ attitude
compared to other lenders in the market. We look for
ways to do deals rather than ways to decline them. We
employ industry experts who understand our clients’
businesses and that way we can make much quicker,
commercial lending decision. We also work very
closely with the suppliers and dealers of the assets we
finance.

QUESTION 2

QUESTION 5

What motivates you in your role?

What do you like to do in your spare time?

I love the fact that everyday is different. I might be out
visiting my own clients, shadowing and training junior
staff and their clients, looking at performance and
strategy, or liaising with other businesses within the
Close Brothers Group.

I don’t have a lot of spare time but when I do I play
golf…. badly! I also walk two very energetic spaniels
and love the outdoors. My real passion is skiing and I
wish I had taken a few years out after studying to work
abroad in the skiing industry.

QUESTION 3

QUESTION 6

How does this role differ to roles
you have had before?

If you could talk to one person from history,
who would it be and why?

I have more responsibility now with a bigger team to
manage. I also have an increased level of input into
the strategy and development of the Manufacturing
division, supporting the Managing Director.

Winston Churchill – He showed great leadership and
courage of his conviction in his decisions during some
of the darkest hours this country has ever known and
that takes great strength.

closeasset.co.uk
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Case study
Name:
Kespar Engineering Ltd
Business requirement:
Capital to support expansion
Industry:
Manufacturing
Product solution:
Hire Purchase
Kespar Engineering Ltd is a specialist die and
tool manufacturer in the UK forging industry.
Kespar has over 20 years experience in
manufacturing asset critical parts for tools and
plant equipment and are experts in their field.

It was agreed the best option was a Hire Purchase
agreement with fixed monthly payments spread over
a fixed term. Kespar would be paying the asset off
whilst it was in use and at the end of the agreement,
the asset would belong to them.

Established by Director Peter Parkes over 20
years ago, the Bilston based company has a
large client base and is always attracting new
clients who need their expertise.

Result

Challenge
Peter wanted to grow the business by expanding
the range of machinery to increase productivity and
cope with demand.
A Hurco CNC machining centre with its capacity of
making chips faster than any other CNC tool would
be a perfect addition.
Solution
Peter contacted Close Brothers Asset Finance
and met with his local Regional Sales Manager for
the manufacturing industry, Robin Timms. Robin
advised on all of the asset finance options available
to Kespar that would best support Peter’s plans to
grow the business.
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Kespar was able to purchase the piece of machinery
that was specifically ideal for high precision batch
work and replaced a smaller machine that was
unsuitable to cope with current demand, thus
increasing efficiency.
The new machining centre has increased
productivity allowing Kespar to look at expanding
the business further in machinery and staffing levels.
Peter Parkes, commented:
“We have built a long and loyal relationship with
Close Brothers over the years and they are my
first port of call when I’m looking at purchasing
equipment.”

Asset Finance frequently
asked questions
QUESTION 1

QUESTION 4

What finance products do Close Brothers Asset
Finance offer?

Would my repayments on the agreement be fixed?

We offer a range of flexible funding options including
Hire Purchase, Leasing and Refinancing, enabling you
to purchase assets and grow your business.

Yes, once an agreement has been entered into, the
monthly payment figure will remain the same (unless
on a Lease agreement where the VAT rate changes) for
the duration of the agreement, offering peace of mind
for the future budgeting.

Our products are designed to make purchasing an
asset as easy as possible, putting it straight to work
while keeping your working capital intact.

QUESTION 5

We have a team of specialists across the UK who
can advise you on which products will best suit your
requirements, allowing you to ease cash flow and
develop your business.

Yes, should a business wish to pay off the agreement
early, a settlement figure can be provided and in most
cases, an interest rebate is applied.

QUESTION 2

QUESTION 6

What kind of equipment can be financed through
Close Brothers Asset Finance?
We finance all types of manufacturing, engineering,
construction, recycling and waste management
equipment including machine tools, woodworking and
plastics machinery, cranes, screeners, crushers
and excavators.
QUESTION 3

Would I be able to have different suppliers and
equipment on the same agreement?
Yes, so long as delivery is close enough together to
manage pay-out to the suppliers satisfactorily; we
can combine assets and suppliers on one agreement,
allowing flexibility to shop around and freedom
of choice.

Can I settle the agreement earlier than the
minimum term?

What happens if the business is sold?
We may be able to assign the agreement to the new
owner if they pass our underwriting criteria, otherwise
the agreement must be settled in full before title to
our assets can be transferred across as part of the
business sale
QUESTION 7

Why choose Asset Finance?
Asset Finance is a flexible funding solution when
compared to traditional bank loans for purchasing
assets. It is very simple to arrange, and unlike a bank
overdraft cannot be called in on demand.

closeasset.co.uk

7

Events we are attending:
MACH 2018

MACH is the largest event in the UK’s manufacturing calendar, taking
over the NEC, Birmingham for its four-day duration attracting a staggering
25,000 visitors.
MACH 2018 takes place from the 9-13 April filling six halls at the NEC.
The event launches the latest products and introduces new technologies
to a large audience through live demonstrations.
Our team will be there so come and visit us on stand H20-550

For more information www.machexhibition.com
W18

W18 is the ‘must see’ show for manufacturers working within the
woodworking sector. It gives suppliers a chance to display the latest
in machinery, components and materials along with providing live
demonstrations of products and processes.
W18 takes place on the 30 September-3 October and we will be there
with our team on stand C410.

For more information www.wexhibition.co.uk

UK manufacturers report: Continuing robust demand
Manufacturing firms reported that order books were robust in August, while
expectations for selling prices picked up, according to the CBI’s latest monthly
Industrial Trends Survey.
The survey of 432 UK manufacturers found that total order books and export order
books were strong in August. The firming in export orders relative to the previous
month reflected rising orders in 10 of the 17 manufacturing sub-sectors, led by
mechanical engineering and aerospace.
Output growth remained strong and broad based and is expected to remain so over
the next quarter. Meanwhile, firms’ expectations for output price inflation picked up
again after having eased briefly. However, they remained lower than in the first half
of 2017.
The results are based on the independent CBI survey.
To read more visit www.cbi.org.uk/business-issues
To find out more about how Close Brothers Asset Finance can help your business,
please call 01244 457 569 or visit www.closeasset.co.uk/manufacturing

Close Brothers Asset Finance is a trading style of Close Brothers Limited. Close Brothers Limited is registered in England and Wales (Company Number 00195626) and its
registered office is Crown Place, London, EC2A 4FT

